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Willys Streamlined Series 
Announced in Thirteen Body 
Models; Many Improvements! _ 


Advanced 1932 Offerings Include Sixes, Eights and 
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Willys-Knights; V-Type Radiator and Slant- 
ing Windshield am; Features 


Toledo, O., June 23.—The 


Willys-Overland Company to- 


day announced a new streamline series of cars, which repre- 
sent its advanced 1932 offerings. 


These new Willys-Overland sixes? 


and eights and the Willys-Knights 
are available in thirteen body 
models in standard and custom de- 
sign. Among the new features | 
which are to be found on the 
streamline series are free-wheeling, 
syncro-mesh with silent second, ride | 
selectors, Startix, safety glass, slant- | 
ing windshields, door-type louvers, | 
twin cowl ventilators, mono-piece 
cowl, pillar construction, an engine 
four-point mounted on rubber and | 
rubber casing for the exhaust sys- | 
tem to deaden noise. 

Details of the body construction 
in these streamline models show in-| 
teresting treatment. Increased driv-| 
ing vision has been- obtained »y| 
raising the upper line of the wind- | 
shield and bringing that line closer | 
to the driver. The mono-piece cowl | 
and pillar construction are designed | 
to eliminate squeaks and cracks. | 
This mono-piece stamping includes | 
the entire top of the cowl, wind- 
shield pillars, the roof front and 
part of the roof sides. This solid 
construction is designed to obviate 
undue noise even after considerable 
operation. 

On all standard models the finger- 
tip control, long a feature of | 

| 
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CHRYSLER APPOINTS 
HARRY A. KAUFMANN 
SERVICE DIRECTO 


Detroit, June 23.—Announcement | 
was made today by J. W. Frazer, 
general sales manager of Chrysler 
Sales Corporation, of the appoint- 
ment of Harry A. Kaufmann to the 
position of director of service of the 
corporation.. Mr. Kaufmann has 
been with Chrysler Motors for sev- 
eral years, having held responsible 
executive positions in the corpora. | 
tion’s various divisions. 

In making public the appoint- | 
ment of the new service director, 
Mr. Frazer said, “The service and | 
parts departments always have been | 
an indispensable factor to the dis- | 
tributor and dealer in the develop- 
ment of car sales. Recently the 
Chrysler Corporation conducted a 
very exhaustive study of the service 
merchandising methods followed by 
interests outside the automobile in- 
dustry, as well as of its own dealer 
organization, with a view to making 
this important phase of the business 
of still greater usefulness to own- 
ers. This study was carried on by 
Mr. Kaufmann, who, in his new 
capacity, will be able to apply its re- 
sults through personal contact with 
the Chrysler distributor and dealer 
body, and give them the full benefit 
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THE NEW WILLYS 
STREAMLINE SERIES |) 


PRICE $535 UP 


Toledo, O., June 23.—Prices on 
the new streamline series an- 
nounced today by the Willys- 
Overland Company are as fol- 
lows: 

SERIES 6-90 A 


I ere $770 
Custom 4-pass, coupe....... 715 
Custom 4-pass. spt. roadster 715 
Standard sedan......ccccres 740 
Standard coach...........:+:> 650 
Standard 2-pass coupe...... 650 
Standard 4-pass. roadster.... 585 
Standard 2-pass roadster... 535 
SERIES 5-88 A 
Ce BRON, is chacnc scons $1155 
Custom 4-pass. coupe....... 1050 
Standard sedan.........0:. 995 
Standard 2-pass. coupe..... 955 
SERIES 66 E 
I BN dina 'n'ccn scone $1420 





WORLD OWNERSHIP 
OF CARS OFF 1.5% 
AT CLOSE OF 1931 


Washington, June 23.—World reg- 
istration of automobiles decreased 
15 per cent, at the end of 1931 to 


| 35,263,397 from a previous high- 


water mark of 35,805,632 at the end 
of 1930, according to the Department 


of Commerce official figures, made 
public here today. 

Passenger cars were down 2.1 per 
cent., trucks were up 1.4 per cent. 
and buses were up 6 per cent. At 
the end of 1931 the United States 
had” 25,986,353 cars, a decrease of 
711,045 from 1930; France had 1,713,- 
368, a gain of 253, 718; United King- 
dom, 1,570, 178. 
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M. E. W. A. ADDS 2 
DIRECTORS, TAKES 
EXCISE TAX STAND 


Chicago, June 23.—In order to give 
representation to jobbing institu- 
tions, 
houses, directors of the Motor and 
Equipment Wholesalers Association 
have just increased their number by 
two members, bringing the total to 
eleven, it was announced today at 
the closing session of the summer 
conference of regional association 
representatives held in the Edge- 
water Beach Hotel. 

President E. T. Satchell of the 
M. E. W.*A. made known the action 
of the directors when he stated that 
L. T. White of Raleigh, N. C., and 
George P. Henderson of Philadel- 
phia had been elected to the board. 
Mr. White, a past president of the 
National Standard Parts Association, 
|is head of the Motor Bearings and 
|Parts Company. Mr. Henderson, also 
|a member of the N. S. P. A., is 
president @6f the Auto Gear and 
|Parts Company. Both are well 
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TRUCK SALES IN 37 
STATES AND D. OF C. 
614% ABOVE APRIL 


Detroit, June 27.—R. L. Polk & 
Co. today made public commercial 
vehicle sales returns for the month 

of May for thirty-seven states and 
the District of Columbia. 

These figures show a total of 
13,906 trucks sold in these thirty- 
seven states and the District, which 
compares with 13,096 units disposed 
of in April this year in the same 
territory and with 24,967 truck sales 
in May, 1931. The gain for May 
over April is 810 truck units, which 
is about six and one-quarter per 
eent. The decrease under May, 1931, 
is between forty-four and forty-five 
per cent. 

Ifthe ratio so far maintained be- 
tween May and April of this year 
holds through the rest of the states 
to report, nine in number, the total 
for May, 1932, will be in the neigh- 
borhood of 19,000 commercial vehicle 
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N. A. C. C. Terms Move to Control 
Trucking Rates ‘Unethical’ 


| Traffic Men ee Rail Sepperted Board ves 








generally identified as parts| 
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Exceeded Its Function in Asking 


Regulation of 


Other Carriers 


Detroit, June 23.—Resolutions adopted by some of the 


Shipper Regional Advisory 


Board, calling for legislation 


that would place trucking rates under Federal regulation, 


were termed “improper 


and 


unethical” in a_ resolutio 


adopted by the traffic group of the National Automobil 


Chamber of Commerce, meeti 


MACK ANNOUNCES 
3 NEW 6-CYLINDER 
TRUCK MODELS 


New York, June 23.—Mack Trucks, 


Inc., is now actively engaged in the | 


production of three new six-cylinder 
trucks, designated as Models BM, 


BX and BQ, and covering a range 
of medium capacity and heavy duty, 
high speed service. 

The tiree new units have a very 
close resemblance in exterior de- 
sign. All are characterized by a 
set-back front axle. An outstand- 
ing feature now being placed on 
these new models is a group chassis 
lubrication system. 

Among the other mechanical fea- 
tures are extensive use of Mack 
rubber shock insulators, patented 
Mack torque insulator, L-head, flat- 
seat-valve engine design, renewable 
Mack alloy exhaust valve seat in- 
serts, nickel-alloy, cast-iron brake 
drums, fuil-floating shafts in a 
one-piece drop-forged banjo type 
dual reduction drive axle. 

Although the smallest of the new 
models, the Model BM is rated as 
the largest medium-capacity high- 
way freighter in the Mack line. It 
is offered with dual reduction drive 
only, either as a truck or tractor, 
wheel bases for the former being 


157-inch, 181l-inch, 199-inch and 
217-inch; 138-inch for the latter. 
Load platforms available for the 


four-truck wheel bases are 132-inch, 
156-inch, 192-inch and 204-inch. 
Available in either dual reduc- 
tion or chain drive, the Model BX | 
is a conventional-type addition to 
the Mack heavy-duty line. Tractor 
wheel base is 136 inch, while wheel 
bases for the truck include 160-inch 
for dump truck work and 178-inch, 
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NEW Willys- Overland Six Streamline Sedan. Priced $770 
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ng in this city. 

8. Marvin, chairman of th 
conference, stated that the actio 
was precipitated by a situation tnat 
recently broke out in shipper boards 
throughout the country. Whit 
heretofore the boards have handle 
only subjects dgaling with functio 
of railroad car service and were 
organized for that purpose only, 
several of them have now declared 


|for regulation of truck rates. 
The car service division of the 
railroads has_ given publicity tg 


the resolution, which has also been 
circulated extensively among legis- 
lators, notwithstanding protest 
from those opposed to such regu- 
lation, 

The resolution follows: 

“Whereas, a number of the ship- 
pers’ regional advisory boards 
have recently discussed subjects 
other than car service matters and 
in some cases have passed resolu- 
tions favoring legislation that would 
restrict shippers’ use of highway 
services, and : 

“Whereas, these board meetings 
of railroads and shippers were or- 
ganized as a co-operative mediu 
for the purpose of improving rai 
freight services, -and 

“Whereas, the expenses of th 
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A. S. T. M. CONSIDERS 
NON-FERROUS METALS 


Atlantic City, N. J., June 24.—The 
thirty-fifth annual meeting of the 
American Society for Testing Ma- 
terials began its final sessions today. 
The technical meetings began at 
9.30 in the morning with a session 
on on-ferrous metals, with W. H. 
Bassett as chairman. A number of 
|committees rendered reports and 
several papers were read. 

At the afternoon session under 
the chairmanship of W. H. Gillett 
the metallography of non-ferrous 
metals was the subject. Concrete 
building stones was the subject of 
another afternoon session, with F, 
|E. Richart in the chair. 

At yesterday’s sessions a considere 
}able amount of interesting discuse 
|sion developed. The society’s re 
| search on structural steel at the 
Battelle Memorial -Institute in Co 
lumbus, O., for instance was shown 
to have allayed fears caused by cases 
of structural weakness which trou- 
bled electrical transmission en« 
gineers for several years. 

Samuel Epstein, metallurgist of 
the Battelle Institute, reported @ 
method by which “galvanized em- 
brittlement”’ may be avoided by sim- 
ple and inexpensive means. 

The research was launched after 
it was discovered accidentally that 
samples from a consignment of steel 
which has passed the specifications 
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boards and _ publicity emanating 
from their activities were in the 
first instance, and still are, sus- 
tained by the railroads, and 

“Whereas, the traffic managers 
of the automobile industry have 
been glad to participate in the orig- 
inal purpose of the several boards 
through their membership, attend- 
ance at the meetings, and reports, 
and 

“Whereas, the directors of the 
National Automobile Chamber of 
Commerce have resolved: 

“That the Nationad Automobile 
Chamber of Commerce is opposed 
to the extension of Federal rate- 
making powers over intercoastal, 


coastwise and inland water-borne 
traffic and trucking as unsound 
and unnecessary and favors a lib- 
eral attitude toward rail carriers 
in regulatory matters, including 
every reasonable opportunity to 


meet competition; 

“Now, therefore, be it resolved: 
That our members oppose the pass- 
ing and circulating of resolutions 
embarrassing to other services and 
as emanating from shippers as im- 
proper and unethical.” 


TRUCK SALES IN 37 
STATES AND D. OF C. 
614% ABOVE APRIL 
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units sold throughout the country. 

It may be well to call attention to 
the fact that no returns, either pas- 
senger car or commercial vehicle, 
have yet been received for 1932 from 
the state of Georgia. This state is 
completely overhauling its registra- 
tion machinery and the reports for 
the first six months of this year 
probably will be ready sometime in 
July. It is hoped that the revision 
of Georgia’s reporting system will 
result in sales reports being made 
promptly hereafter. 


MOTOR PRODUCTION — 
ACTIVITY 


By ROY B. PRESCOTT 
Marketing Counselor 


The middle of the year finds the 
production of low-priced cars levei- 
ing off. The late spring spurt 
seems to have reached it peak. If 
there is anything in the report 
that Ford has 300,000 or 400,000 
orders on hand it is quite likely 
that production will continue at 
its present pace well into and 
perhaps through the third quar- 
ter. 

The retail sales in May are the 
first tangible evidence that the 
production of the Ford 8 has at 
last reached a substantial figure 
so that the dealers could commence 
to distribute to consumers, 





A delightful, economical 
vacation ...« 


This summer take a Great 
Lakes Cruise. 
Long days of 
sailing thru 
regionsrich 
in beauty. 
Zestful meals. 
Restful deck 
lounging. 
Sports and 
dancing gal - 
ore. You meet 
new friends, 
see new lands, 
sail home 
satisfied that 
you've had 
the best vaca- 
tion in years. 
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GREAT LAKES TRANSIT CORPORATION | 
Frequent Sailings To and From 
Buffalo (Niagara Falls), Cleveland, Detroit, Mackinac * 
Island, Sault Ste. Marie, Houghton, Duluth, 
Chicago, Milwaukee 


For full information apply any 
Tourist or Railroad Agent 
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MACK ANNOUNCES 
3 NEW 6-CYLINDER 
“TRUCK MODELS 


196-inch and 214-inch for highway 
transport service. Platforms of- 
fered are 100-inch for the tractor, 
132-inch for the dumper and a 
choice of nine, ranging from 156- 
inch to 216-inch, for the truck. 

Model BQ is dual reduction only, 
either truck or tractor. As the 
latter, the wheel base is '156-inch 
and the platform 100-inch, Four 
wheel bases are offered on the 
truck, the 19l-inch having a 
platform length of 150 inches; 
the 209-inch having a  plat- 
form of 180 inches; the 227-inch 
having a 210-inch platform, and 
the 245-inch having a platform of 
240 inches. 


INTO RECEIVERSHIP 


Lansing, Mich, June 23.—The 
Durant Motors, Inc., today con- 
sented to a receivership for its 
affairs. Judge Edward J. Moinet 
named Federal receivers and or- 
dered a list of creditors and an 
estimate of claims against the com- 
pany te be compiled by a special 
master in chancery. 

The Central Trust Company of 
Lansing, and H, F. Herbermann, 
Lansing, were appointed receivers, 
and William S. Sayre, Jr., master 
in chancery, was appointed special 
master to make an accounting of 
the company’s assets. 

Action requesting a reveivership 
was brought in Federal Court sev- 
eral weeks ago by Ajax Investment 
Company of Toledo, O., claiming 
a note of principal and interest 
amounting to $120,814.47 is due. 


CLARK EQUIPMENT 
Buchannan, Mich., June 23.— 
Steckholders of Clark Equipment 
“y at a special meeting July 
vote on a proposal to fix 
ited value of the company’s 
no par common stock at $20 a share 
and to transfer to surplus the dif- 
ference between the new stated 
value and amounts now credited to 
capital account for these shares, it 
was announced yesterday. Plant fa- 
cilities carried on the books at $900,- 
000 net value will be adjusted and 


the $900,000 charged against surplus, 
it was said. 


JOHNSON MOTORS 
Chicago, June 23.—Two receivers 
appointed by United States District 
Judge James H. Wilkerson took 


charge today of the Johnson Motor 


Company of Waukegan, makers of 
outboard motors. Friendly receiver- 
ship action was instituted by Lam- 
pert Fox & Co., of South Bend, Ind., 
and Judge Wilkerson assigned H. 
G. Delibar, Waukegan, vice-presi- 
dent of Johnson Motors, and Fred 
Hummel of Chicago as receivers. 
Assets were estimater at $1,800,000, 


| 


and liabilities between $700,000 and | 


$800,000. 
ELECTRIC OUTPUT 

New York, June 23.—Electric out- 
put totaled 1,441,523,000 kilowatt 
hours during the week ended June 
18, a decrease of 10.5 per cent. from 
the like week of 1931. In the week 
ended June 11, production was off 
11.5 per cent. from a year before. 


FIAT MOTORS 
Milan, June 23.—Fiat shares rose 
sharply here on reports that direc- 
tors intend to use the carry over 
to 56,000,000 lire to purchase the 
company’s shares in the open mar- 
ket. 








| 


ALGOMA STEEL 

Toronto, Ont., June 23.—The Al- 
goma Steel Company was adjudged 
insolvent today by Justice Sedwick. 
He issued an order that the com- 
pany be wound up and the Char- 
tered Trust and Executor Company 
was named liquidator. 














A. S. T. M. CONSIDERS 





(Continued from Page 1) 


satisfactorily would snap in two 
when bent about a bolt hole. There 
was considerable dismay at this 
news, since structural steel must 
stand a high degree of stretching 


and bending. 
| 





The research at Battelle Institute 
showed that the weakness, known as 
“galvanized embrittlement,” was 
caused principally by punching bolt 
jholes. No serious embrittlement is 
to be expected on thin and medium 
sized stock, but material more than 
% of an inch thick may become 
brittle when punched. 

The solution of the problem is to 
drill or ream bolt or rivet holes in 
the heavier sections. Among the en- 
gineers who drew up the new recom- 
mended practice were: V. F. Ham- 
mel, Electric Bond and Share Com- 
pany; H. O. Hill, McClintic-Marshall 
; Company; W. G. Kelley, Utilities 
Research Commission; C. F. W. Rys, 
Carnege Steel Compainy; Jesse J. 
Shuman, Jones & Laughlin Steel 
Company, and C. S. Trewin, New 
Jersey Zinc Company. 

As another part of the report of 
the committee on corrosion of iron 
and steel, it was anounced that com- 
prehensive tests are being conducted 
on electro-plated coatings in co-op- 
eration with the American Electro- 
Platers’ Society and the United 
States Bureau of Standards. About 
7,000 samples are being tested. 

The United States Bureau of 
Standards has just completed an 
investigation of the possibilities of 
substituting cheaper alloys for tin 
and antimony in the manufacture 
of white metal bearings, it was 
stated at the annual meeting of the 
American Society for Testing Ma- 
terials here today. The studies were 
sponsored by the War Department 
in am effort to conserve the nation’s 
supply of these important metals. 

The results of the study were pre- 
sented by H. K. Herschman, asso- 
ciate metallurgist, and J. L. Basil, 
junior metallurgist, of the Bureau 
of Standards. The investigation in- 
cluded laboratory tests and actual 
servce tests with four United States 
army trucks. The results indicated 
that tin base alloys were superior 
in wear resistance to lead base al- 
loys, but the information acquired is 
expected to assume _ considerable 
value to metallurgists and manu- 
facturers. 

The belief of some engineers that 
the use of hot cement in highway 
construction impairs the strength 
and apearance of the completed job 
appears unfounded as the result of 
a series of tests reported to the 
American Society for Testing Mate- 
rials at its annual meeting here 
today. 

Although several state highway 
departments require the use of cold 
cement, the results of the tests in- 
dicate that higher temperatures do 
not result in impaired quality. 

The report on the effect of tem- 
peratures of cement at the time of 
use was submitted by O. L. Moore, 
engirieer of tests, Universal Atlas 
Cement Company, Chicago. Tests 
covered in the report were conduct- 
ed in various sections of the country. 


N. Y. TRUCK TRAINS 
MAY BE 85 FEET LONG 
UNTIL JANUARY 1 


Albany, N. Y., June 23.—Truck 
trains eighty-five feet long may 
continue to operate upon New York 
highways until January 1 under a 
ruling given to the state police and 
the Motor Véhicle Bureau today by 
Attorney General John J. Bennett. 
But the increased taxes on trucks 
and buses approved by the last Leg- 
islature may be collected from July 
1. After January 1, truck trains 
must be shortened to sixty-five feet. 


N. H. VAN SICKLEN BURIED 
AT ST. CHARLES, ILLINOIS 


Chicago, June 23.—Many friends 
from other cities and members of 
the Chicago trade in a body will 
attend funeral services of Norton H. 
Van Sicklen here tomorrow. 

It is announced that interment 
will be at St. Charles, Ill. Mr. Van 
Sicklen is survived by his widow and 
two sons, Charles and N. H. Van 
Sicklen, Jr. 
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ITH a sob in my voice, I pay tribute to the memory of 
Norton H. Van Sicklen, Sr., of Chicago. A close friend 
for forty years, he was responsible for my advent into trade 
journalism and guided my footsteps for a long term of years. 
He was my boss on Bearings, the bicycle paper, when I broke 
in as a cub, and later, when he bought Motor Age from the 


late Sam Miles, I was called back to work for him. 
on - a 


SO VAN MEANT A LOT TO ME, as he did to hundreds 
of others in the bicycle and automobile industries. In his 
younger days he undoubtedly was the greatest road racer 
of his time in the cycling era. As publisher of Bearings, it 
was natural that he also should promote bicycle shows, the 
forerunners of our present national automobile exhibitions. 
And when the automobile came along, he it was who exhibited 
horseless carriages in his bicycle show of 1898, even before 
Sam Miles came into the picture. 

*” a * 

VAN WAS AN IMPORTANT FACTOR in the earlier 
days of this industry of ours, first as publisher of Motor Age, 
then organizer of the Chicago Automobile Trade Association, 
serving several terms as president; head of the company 
making the Van Sicklen speedometer, afterward taken over 
by Stewart-Warner; and president of Apperson of Kokomo, 
when that make of car was at its zenith. 

Van crosses the great divide in the wake of Sam Miles, 
with whom he was intimately associated in the publication 
and show promotion fields; both sturdy pioneers who played 


important parts in the development of the automobile. 
* - = 


CHECKING OVER reports of shipments, J. D. Burke, 
director of truck sales for Dodge Brothers, declares that last 
Monday was the biggest shipment day of the year for him. 

Which brought about the declaration that Dodge sales 
reflect the fact that the era of forced buying is here, by 
which is meant that the owners of obsolescent commercial 
vehicles are coming into the market and buying in a most 
encouraging manner. At the present time the two-tonner 
is enjoying high favor in this market. 

Burke also points out that prices are decreasing on used 
trucks and that owners are realizing that replacements are 
necessary, which explains the pick-up. Dodge faces a rich 
market in the forced buying field, for the records show that 
76.8 per cent. of Dodge trucks put out since 1924 are still 
running. 

Fleéf& sales are worthy of comment, too, for Dodge has 
put out something like 700 units among the big operators of 
late, one recent order being for 100 from the state of 
Pennsylvania. 


-* * * 

THE PAUL PRY ASSOCIATION is preparing to initi- 
ate a new member, for Bob McDonald takes over the auto- 
mobile portfolio of the Detroit Free Press, succeeding Frank 
Webb, who goes on the general staff following his Pulitzer 
prize participation. Webb was one of five Free Press men 
to capture a $1,000 award for the best group story of the 
year, 

McDonald is no stranger on the new job, for, prior to 
the coming of Webb a couple of years back, he held down 
the job of automobile editor. Since then he has been on the 
city desk and sports editor. 


* 

WE WHO WENT to the De Vaux inaugural party at 
Grand Rapids a year and a half ago are about to form a cam- 
paign club to work for George Welsh, whose candidacy for 
Michigan gubernatorial honors has just been announced. At 
the De Vaux affair, Welsh played an important part on the 
welcoming committee, and ever since has made us feel that 
because of his friendships in the De Vaux company, including 
Jim Houlihan, he really belongs in our industry. 


FROM BURKBURNETT, Tex., Chevrolet gets the story 
of a farmer who won a used Chevrolet sedan for the one 
coming closest to guessing the weight of the car. Conditions 
of the guessing match called for the winner paying 9 cents 
for the car. He only had a nickel, and had to borrow 4 cents 
to complete the deal. 























This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, successes, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


ACCOUNT FOR 90%, OF VOLUME 


More than 90 per cent. of new truck sales fre made by 


personal contacts, in the opinion of H. G. Bustard, head of | 


General Sales, 
Paterson, N. J. 

A veteran truck salesman before 
he went into business for himself, 
Mr. Bustard believes that the only 
way to get truck business is to keep 
a constant eye on fleet and indi- 
vidual truck owners so as to be in| 
on the ground floor when they are| makes repairs only where it is to 
in the market for trucks for replace-|their advantage to _ recondition. 
ments or fleet additions. | Otherwise used trucks are sold as is 

General Sales, Inc., has the dis-|or junk. Up to few years ago 
tribution for all of Passaic ons | 
Bergen counties and part of Morris | 
Three salesmen in addition! ment as emergency units. 


Inc., General Motors truck distributor in 


| Used truck deals are becoming a 





today, Mr. Bustard pointed out, with 


every new truck sale. In the sale of 
used trucks, General Sales, Inc., 





county. 
to Mr. Bustard contact truck owners} At the present time *new truck 
daily. sales are being made to long-dis- | 


That Mr. Bustard’s ideas are not | tance haulage concerns, milkmen, 
based only upon theory is demon- | produce men and farmers. Mercan- 
strated by the fact that he person- tile and industrial concerns are do- 
ally has sold nine trucks since April} ing very little buying. 

1 and not one sale was made to a| General Sales, Inc., is doing some 
walk-in. |newspaper advertising, but is con- 

“Business is almost good, better | centrating its efforts on direct mail. 
than fair,’ Mr. Bustard_ says.| The mailing list at present is lim- 
“Trucks are being bought in our ter-|ited to 200 G. M. C. owners in the 


ritory, but on a close margin, with | territory. The best results, Mr. 
medium-sized units being mostly in | Bustard said, have been on the 
demand. We are in a different po-|monthly specials. One special 


sition from the passenger car dealer| which brought in good results fol- 

because of the fact that our pros- | lows: 

pects can’t get along without trucks In tune with the times. 

and that, while there is a certain A spring tune-up special you can’t 

amount of buying, you have to go/afford to miss! 

out and find those who need trucks. 1. Remove cylinder head and dis- 
“All fleet and individual truck} assemble valves. 

owners are our prospects. There} 2. Remove carbon thoroughly. 


are a few walk-ins, and the mail| 3. Reface, reseat and lap in 
and telephone bring a_ certain | valves. 
amount of inquiries that lead to| 4. Install cylinder head, using new 
prospects and sales.” | gaskets. 


5. Clean and adjust contact points 
}and spark plugs. 

6. Clean distributor head. 

7. Check and set timing. 


While General Sales, Inc., is lo- 
cated in the heart of a big fleet 
owner section, Mr. Bustard finds 
that in times like these the one 
and two truck owner is a better; 8. Adjust valve clearances. 
prospect, He bases this contention | 9. Flush cooling system 
on the fact that big fleet owners | oughly. 





thor- 


when business falls off can jack up| 10. Tighten hose ccnnections. 

a truck or two that he had planned| 11. Adjust fan belt. 

to replace and get along on the| 12. Tighten water pump gland nut. 
trucks that are in operating con- | 13. Clean gasoline strainers. 
dition, On the other hand, the mi 14. Adjust carburetor. 

or two truck owner must replace 15. Road test. 

when necessary or curtail opera- | All K models, $9.65; T 10, 11, 15, 


17, 18, 19, $7.50; all other T models 
Mr. Bustard has been conducting | except T 85, 95, 96, $3.85. 

a service campaign that he expects Prices include labor and necessary 

will soon materialize. This consists | gaskets. 

of a convincing argument against Mr. Bustard, before becoming a 


tions at least 50 per cent. 





truck fleet operators conducting} distributor, was for eight years a 
their own service shops. truck salesman for International in 
One of his chief arguments! Passaic county, and in the last two 


against fleet operated shops is the} years leading salesman for Interna- 
constant overhead, in spite of the; tional in the Philadelphia district. 
number of trucks in daily opera-4 During the war he served with the 
tion. He believes that fleet opera- | Tracto Artillery in France and is a 
tors could save considerable money | ——————— 

by having their work done in truck 
dealer shops, where operators paid 
only for the work done. 

At present fleet operators con- 
ducting their own shops, Mr. Bustard 
declares, must have one or two men 
at work, must pay for equipment in 
addition to insurance on this equip- 
ment and on the service building, 
and have to maintain a large stock 
of parts. 

As against this, Mr. Bustard points 
out to fleet owners that in a dealer’s 
shop the work is guaranteed, is done 
by mechanics experienced on one 
make of truck, and the fleet opera- 
tor has a comeback if the work is 
not satisfactory. When this work is 
done in the operator’s own shop, 
and is not satisfactory, it is done 
over by the same man at practically 
twice the cost to the operator. 

Mr. Bustard says that the chief 
difficulty in putting this argument 
over lies in the fact that the opera- 
tors’ mechanics are 100 per cent, op- 
posed to any plan that will mean | 
the loss of their jobs. 





I 


Daily News is now run 





that day and will pay the deal 





greater factor in the truck business | 


a used truck trade in practically | 


fleet Operators, he said, kept their | 
old trucks when buying for replace- 
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PERSONAL NOTES 
DRAW ATTENTION 


A personal note written in long- 
hand on a plain card will get more 
attention than a printed message. 

A handwritten message referring 
specifically to that car should be 
left for the driver. It should be 
folded and marked “Personal.” 

The message should read: 

To the Owner of this Car 
(License No. 673-241) 

Regret that I am unable to locate 
you, so am leaving this note instead. 
We have had several calls for cars 
like yours and for that reason can 
make you a good allowance just 
now toward a new Pontiac. Please 
|call me at Main 2136 and I will ar- 
|range to talk this over with you. 
The Pontiac Chieftain. 





|DE LISSER MOTORS 
SHOWS RECORD VOLUME 
AS DODGE DEALER | 


New York, June 23.—De Lisser 
| Motors, Inc., have celebrated their 
}inauguration as Dodge and Plym- 
outh dealers with a record show- 
ing for the first two weeks of their 
new operation, according to a report 
by Horace’E. De Lisser, president. 

In a letter to William L. Colt, | 
president of Dodge Motors New 
York, Inc., Mr. De Lisser stated that | 
sales of Plymouths, Dodge Sixes and 
Eights and Dodge trucks represented 
the largest volume of business De 
Lisser Motors has handled in any 
corresponding period since the in- 
ception of their business. 


CADILLAC DEALERSHIP 
SUCCEEDS CHICAGO BRANCH | 


| Chicago, June 23.—Announcement | 
jis just made of the appointment of | 
North Shore Motors, Inc., as the | 
Cadillac-La Salle dealer in the | 
Highland Park territory, succeeding 
the former branch operated by the 
Cadillac Motor Car Company of 
| Chicago. 
| 

| 











| 


| TABER AND KRAFFT 
MERGED AT — 


| 
| Hartford, Conn., June 23.— 'The 
Taber Cadillac Corporation and the 
Krafft Oldsmobile Company of this 
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Today’s $5 Winner 





CUTS NET PROFITS BUT KEEPS 
BUSINESS IN HEALTHY SHAPE 


By GEORGE 


T. TATOR, 


: Dodge Dealer, South Salem, N. Y. 
It is a pleasure to write you my story of 1932 business 


activities, even if I do not win the coveted prize 
I entered the year 1932 with two®—— 


determinations: one to stay in 
black figures that I have been ac- 
customed to and one of intention 
to adjust inventories to place my- 
self in a very sound condition for 
the further volume of business that 
is sure to come, and I feel that one 
must be prepared for it by adjust- 
ing inventory values. I have cut 
down net profits that would have 
closely equaled 1931, but I do not 
consider I wouid have been in as 
healthy a condition as things now 
stand. 

My gross volume of business for 
the first six months of 1931 amount 
to $106,716.31 and for 1932 by esti- 
mating June, $79,769.16. 

Net profit for the first six months 
of 1931 was $8,498.54 and for the 
first six months of 1932 by estimat- 
ing June, $4,367.21. 


Inventory new cars on hand end 

of first six months, 1931, was 
22,452.58. 

Inventory new cars on hand end 
of first six months, 1932, was 
$12,605.15. 

Inventory used cars on hand end 
of first six months, 1931, was | 
| $5,693.45. 

Inventory used cars on hand end 


of first six months, 1932, is $1,900. 

With the adjustments I have 
made I am in a very fine position 
now to take on more new car busi- 





CATCH THEM IN CARPET 


offered. 


ness, and I find every day it is much 
easier to do business with customers 
on used cars at fairer valuations 
than ever before. I believe this 
comes true from facts of several 
sources and the present conduct of 
your business in these times. 

Cleaning decks for 1932, knowing 
your own product better and pre- 
senting it on a higher standard, by 
the handling of used cars, is a real 
and necessary part of your business. 

We made lists and estimates at 
the beginning of the year of pros- 
pects that we knew was holding 
good positions and by canvassing 
people that we knew could buy, has 
saved considerable overhead in un- 
necessary demonstration and it is 
very noticeable. We have received 
through this closer analysis a finer 
type of business and many cash 
deals. 

My service department has always 
lent its support of co-operation to 
the sales and on account of its fine 
past performance results are very 
gratifying in the present conditions, 
Any one entering the service de- 
partment, regardless from where he 
hails, gets a supply of literature on 
new cars and is enthusiastically told 
about a good used car, and I assure 
you all these things are bringing re- 
sults and is helping to keep me in 
black figures. 








SLIPPERS 


There isn’t a man who is not a bit more approachable 


in his own home than he is at the office. 
He is inclined to look on the business of 


business hours. 


He is relaxed after 


city have been merged, under the} buying a motor car as a pleasant item in that relaxation, 


presidency of Russell P. Taber. Olds- 
mobile sales and service will be | 
moved to the Taber headquarters at | 
1530 Albany Ave. 

W. R. Krafft takes full charge of 
Oldsmobile sales and service for the 
Taber organization, having with him 
many of the service experts who 
have been in his former organiza- 
tion. 


member of the American Legion, 
Veterans of Foreign Wars, Paterson 
Chamber of Commerce and the | 
Manufacturers’ Association of New 
Jersey. 

Associate dealers are Clifton Mo- 
tors, Clifton; Garfield Auto Sales, 
Garfield, and Jones Motors, East 
Rutherford, Four more are planned | 
in the near future. 








Day. Read Offer Below 





ning. 


er writing it $5. 


The plan is to pass 


rather than a stern matter of profit 
The Greensboro Motor Car Com-®——— 


pany, Buick dealer, in that pleasant 
North Carolina city, has _ utilized 
this idea of the psychologically re- 
laxed feeling that goes with eve- 
ning leisure, Salesmen for this com- 
pany use the evening hours between 
seven and nine as a time for cold 
approach -selling in the homes of 
Greensboro. The company has 
worked out a very effective ap- 
proach, which its men use. 

The salesman rings the bell and 


when the door is opened says: “Mr. 
Prospect, I find it necessary to 
spend several evenings a week 


making calls after supper in order 
to sell the number of cars I would 
like to sell.” 

There is a touch of human inter- 


A. D. N. Offers Dealers $100 for Letter 
This Newspaper Will Pay $100 for Best Letter of Month, $5 for Best Letter Each 


T has been decided to broaden a little the rules of the prize contest which Automotive 
Instead of offering prizes for letters from dealers who 
are doing more business than they did last year, we now include all dealers, even though 
they may not be exceeding the profits they earned in 1931. 

Therefore, Automotive Daily News offers a monthly prize of $100 for the best letter 
from any dealer, telling how he has managed to keep his business out, of the red this 
year, or giving the most constructive idea on how to increase profits, even though his own 
business may not be exceeding that of 1931. 
methods, systems or ideas that will help them get more out of this reluctant market. 
| The editors of Automotive Daily News will be the judges of which letter is best, and|series of conferences with officials 
prizes will be awarded by them, their judgment being final. 
Furthermore, Automotive Daily News will publish every day the best letter received 


on to other dealers 


Get busy, you dealers, and grab yourselves $100 or a consolation $5, by passing on to 
your fellows the recipe that is enabling you to make money in a tough year. 








or loss. 


est in this appeal, which has its 
influence on the average man or 
woman. It usually gets the sales- 
man his interview. 

Sales Manager Clendenin of the 
Greensboro Motor Car Company 
notes that human nature also enters 
into another phase of this evening 
solicitation campaign. Many of the 
salesmen’s wives have been reluc- 
tant to have their husbands out 
four nights a week. Clendenin per- 
sonally solicited the interest and 
support of the ladies in the nightly 
cold canvassing campaign, but pre- 
sented them with copies of the 
“Follow Through” prize catalogue, 
He says that a lot of excitement 
has been stirred up in the sales+ 
men’s homes over the possibility of 
winning prizes, Instead of objecte 
ing, the ladies are urging on theif 
husbands to greater selling deeds. 

Other selling ideas used by the 
Greensboro dealer are: ; 

Zoning the city and having the 
salesmen work the zones in pairs, 
each taking one side of the street. 

Assigning a business building or 
block for canvassing to any sales- 
man_not having a full day’s work. 

Thanking over the phone (done 
by the sales manager), a certain 
number of people each day for their 
interest in taking a demonstration. 

Checking new car _ purchases 
against the salesman’s contact list. 


FIRESTONE PLANS $500,000 
BUILDING AT CHICAGO FAIR 
Chicago, June 23.—Following a 


|of the Century of Progress world’s 


fair here next year, Harvey S. Firee« 
stone announced Saturday that the 
Firestone Tire and Rubber Company 
will erect a building of its own at 
the exposition, to cost over $500,000. 
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P Mobility in Industry 


PEAKING recently of present conditions in the American 
industrial world, one of the great leaders in the manu- 
facturing field remarked that he expected to see improvement 
in business start through the efforts of the small manufac- 
turer. Pressed for an explanation, he said: 

“When business is booming, the big organization, if it 
is well managed, has a considerable pull over the smaller 
concern. The latter must look to individualistic effort to 
meet the competition of its bigger neighbor. 

“But when business is bad, as heaven knows it is right 
now, the smaller manufacturer has a definite advantage. In 
times of business stress the distribution agencies which take 
products from the manufacturers inevitably fall into hand-to- 
mouth buying. They order only what they know they can 
sell in the immediate future. They refuse to lay in normal 
stocks of goods for fear the market will sink still further and 
force them to take a loss on whatever they may have on hand. 

“This is the condition that gives the little fellow his 
chance. He can take an order and fire up his factory, show 
a profit on the job and shut down until another order comes 
along. The big plant cannot afford to set its ponderous 
wheels going to fill a small order. The cost of firing up and 
getting under way would wipe out any profit. In fact, the 
little fellow can make a better price today than his big 
neighbor who used to cut under him in the days of mass pro- 
duction and generous stocks in the retail distributing 
agencies.” 

This holds true in more than the manufacturing field. 
It is true in the retail field, where small, well-managed units 
can swing back and forth with the market, altering their 
overhead overnight to meet conditions. The big business 
cannot twist and turn so rapidly. Its overhead, justified in 
boom times, hangs over into depression. 

In our own field the dealer or service man off the main 
street did not have the obvious appeal for business that his 
neighbor with the big plate-glass front had, but today he 
does not have to sit up nights worrying about overhead. The 
well-managed dealership with a service department out of 
the high rent area has a very good chance to show a profit 
which it might not have if its overhead were higher. 











Necessity Buying 


S Automotive Daily News predicted some time since, 

sales in the vehicle field are bucking the seasonal trend 

this year, due principally to the growing Ford production at 

a time when sales usually ease off. To our mind, sales in 

1932 probably will peak in August instead of the usual May 
peak, 

However, the remarkable part of the present sales situa- 
tion is the fact that other manufacturers besides Ford are 
holding better than usual on a comparative basis. Automo- 
tive sales executives in Detroit see in this evidence of “‘neces- 
sity buying,” plus some stimulus from the excise tax, which 
has undoubtedly caused a certain amount of buying to escape 
the levy. 

Nevertheless, we shall do well to bear always in mind 
the fact that American life is predicated on the use of motor 
vehicles. We have made our homes, we have regulated our 
business affairs, in such fashion that we cannot get along 
without motor vehicles. We may have to alter our buying 
habits, use lower-priced cars and commercial vehicles, but 
some form of motor transport we have got to have. 

We have been talking so long about the delayed market 
in the automotive field that some of us have rather begun to 
doubt the existence of such a thing. It is true, however, and 
it does exist. Every day that passes sees a greater demand 
piling up for motor transportation, and at the first sign of 
revival the dam will burst. 
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Automotive Baily News | TRUCK RENTAL PLAN'S APPEAL 


month. 


PROVEN BY FACT THAT 95% OF 
CLIENTS RENEW CONTRACT 


Over 95 per cent. of the customers of Metropolitan Dis- 
tributors, Inc., New York city, renew their contracts, figures 





prepared by the company show. 


This is cited by the com- 


pany as proof that for operators of one to fifty trucks, the 
Metropolitan rental plan is sound economically. 


Among the advantages listed. by 


the company as accounting for their 


customer satisfaction are: 


The usual operator of five or six 
trucks keeps one or two of them 
in reserve for breakdowns or peak 
seasons. If his fleet is larger, he 
may keep three or four in reserve. 
Under a truck rental plan, however, 
he contracts for the minimum num- 
ber he can keep busy. These bear 
his own body and insignia. To meet 


the stringent needs of peak seasons 
the operator can hire vehicles from 


Metropolitan by the day, week or 
In the event of an accie-. 
dent the client’s truck, in most 


cases, can be rebuilt and put in ser- 


vice overnight. If the vehicle is 
damaged beyond the possibility of 


overnight repair (which rarely hap- 


pens), there are always extra trucks 
available on a moment’s notice. 

Desirability of the Metropolitan 
rental plan for those needing un- 
failing, on the minute service is in- 
dicated by the continued use of 
Metropoliton service by several im- 
portant newspapers. 

The client’s capital is freed for 
use in his own business, instead of 
tied up in a fleet. 

Insurance: The client has no 
worries connected with liability, ac- 
cident and property damage. Met- 
ropolitan supplies ample coverage 
and defends all actions in court. 
Coverage is $250,000 for any acci- 
dent, $100,000 for any person, $5,000 
for any casualty and $1,000 for 


damage to merchandise due to col- 


lision, overturning, etc. 

Cost of service varies for dif- 
ferent operations. Factors con- 
sidered in arriving at charges in- 
clude the type of vehicle, the ton- 
nage capacity, mileage traveled and 
expense of maintenance and re- 
pairs for different businesses. 

An important adjunct to the Met- 
ropolitan’s facilities in its main 
building at 38th Street and 10th 
Avenue, is the body service depart- 
ment, Experts, before advising as to 
the type of body, investigate care- 
fully the needs of a present or pro- 
spective client. 

In one instance, the Metropolitan 
was called on to meet the problem 
of a man whose lines included both 


electric refrigerators and bath tubs, | 
as well as other plumbing supplies. | 


The business being a comparatively 
small one, the client desired the 
smallest possible vehicle or vehicles 
for his purpose. Metropolitan finally 
filled the customer’s requirements 
with a 500 pound traffic car, Met- 
ropolitan designed a _ -convertible 
body, making the vehicle into a 
combination of rack truck and con- 
ventional paneled, completely locked 
body job. 

The client now employs the vehi- 
cle successfully both for materials 
desired to be locked in, and for 
other articles too large to fit inside 


| COMING EVENTS | 


JUNE 
20-24—Chicago, Ill. Motor and Equipment 
Wholesalers Association, Edgewater 
Beach Hotel, summer conference. 
20-24—-Atlantic City, N. J. American So- 
ciety for Testing Materials, annua) 
meeting, Chalfonte-Haddon Hall 
JULY 
8—France. Grand 
Race. 
5- 9—Southampton, 
cia] Car Show. 
9-10—Belgium. Grand Prix Automobile 
Race. 
17—Germany. Grand Prix Automobile 


Race. 
20-22—Liandrindod, Wales. 
Car Show. 


OCTOBER 


3- 7—Baffalo, N. ¥. National Meta) 
Congress. Sponsored by American 
Society for Stee) Treating, with co- 
operation of American Society ot 
Mechanica! Engineers, Institute of 
Metals and [ron and Steel Divisions 
ot American Institute of Mining 
and Metallurgical Engineers, Ameri- 
can Welding Society, Wire Associa- 
tion. 

8- 7—Washington, D. C. Nationa) Safety 
Council, meeting. 

3- 7—Buffalo, N. ¥. National Meta) Ex- 
eeetien, 174th Regiment Armory 

. H. Eisenman, 7016 Euclid Ave.. 
Cleveland, director 
18-22—London, England. Olympia Show. 


Prix Automobile 


England. Commer- 


Commercia! 








the locked compartment. The vehi- 
cle is equipped with a removable 
screen in back and a removable roof. 

Less than half the bodies used 
by clients are standard. Many of 
the special bodies are built and de- 
signed in the Metropolitan’s own 


shop. Others are designed and 
constructed @y outside manufac- 
turers. 

Vehicles are turned out with 


bright, new appearing bodies every 
day. They are washed every night, 
revarnished every six months, and 
painted once a year. In this way, 
vehicles probably are kept better 
appearing .than in most private 
fleets. A driver bringing a car 
into one of the Metropolitan gar- 
ages will complain of the least 
scratch and ask to have it removed. 
In a private fleet, on the other 
hand, the tendef®y might be to let 
the scratch stay until there were 
many more, 

Rarely does one see in a single 
place a more varied assortment of 
vehicles than are visible in the Met- 
ropolitan garages and shops. Bodies 
tend to be distinctive. Hardly any 
two are alike. Every possible ef- 
fort is made to develop for each 
client a body which will be unique 
as an advertisement and will iden- 
tify him more definitely with the 
public than the design and color 
scheme of the average independent 
truck owner. In other words, the 
hired truck, because of its distinc- 
tive, identifying design, looks more 
like an owner truck than most ve- 


Ulan » 


The Metropolitan’s  ten-"gun... . 
are located as follows: One in Pele 
ham, one in The Bronx, at 149th 
Street and Southern Boulevard; two 
in Brooklyn, on Concord Street, and 
in Greenpoint; four in Manhattan, 
on East ‘10th Street, West 15th 
Street, at 38th Street and 10th Ave- 
nue, and two others in Jamaica and 
Newark. Each garage is equipped 
for minor repairs. Major repairs 
are carried out at the central repair 
shop on 38th Street. No work is 
done by outsiders, 


When a client’s driver brings his 
car into any of these garages he 
reports on needed repairs. Imme- 
diately the garage staff goes to work 
on.the vehicle, to make sure it will 
be ready for the client well before 
he needs it, 

Every truck is supplied with gas 
and water each night as it comes in, 
and not just before it is to go out? 
Each night (or day) tires are 
checked for pressure, and, if nec- 
essary, the vehicle is greased and 
oiled. The car then is always 
washed. Every truck in service is 
washed every twenty-four hours. 

When the vehicle needs repairs 
the chauffeur fills out a brief “re- 
quest for repairs.” On the reverse 
side of this request there is a “me- 
chanic’s job time ticket.” Cost of 
all repairs, of course, is covered by 
the Metropolitan, 

At the bottom of the two-story 
ramp in the main building, a large 
sign in red letters stares the driver 
the face, both coming and go- 
ng: 

“It’s not the car that runs wild; 
it’s the driver.” 

A certain amount of schooling to 
drivers is included in the Metro- 
politan’s service to its clients. Every 
day a member of the staff talks to 
a few on safety or some other topic. 

The Metropolitan maintains 
friendly relations with many parts 
dealers and repair shops within a 
radius of seventy-five miles of New 
York. The result is that when a 
driver, some distance away, phones 
the Metropolitan to report an -acci- 
dent or other trouble, there is al- 
ways a local organization nearby, 
ready to co-operate. 


Costs at 
the Lexington are 


geared to | 932 


Next time you come to New York, register 
at The Lexington. Only a block from Park 


Avenue, and less than five minutes walk to 


the Grand Central station. Quiet, comfort, 


convenience, economy. 


Restatrant prices have been revised...break- 


fast now 50c, luncheon 65c and dinner $1.00. 


* 


Room Rates as lowas .... 
Room rates: for one person...$3, $4, $5 and $6. 


For two persons only $1 extra. Parlor suites $10.~ 


* 


* 


‘3 


HOTEL LEXINGTON 


LEXINGTON AVE. AT 48TH ST., NEW YORK CITY 
Located in the Grand Central Zone + Charles E. Rochester, General Manager 
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OVERHANGING DOUBLE CR ANK PRESS 


The Henry & Wright Manufac- 
turing Company has recently added 
to its line of welded steel presses 
the No, 2514 welded steel overhang- 
ing double crank press. 


This machine is inclined in a 
fixed position of twenty-five degrees 
from the vertical, so that the large 
blanks, such as automobile running 
boards and similar parts produced 
in compound dies, would slide by 
gravity to a conveyer mounted at 
the rear of the machine. 

The frame, slide and main gear 
are made of welded steel construc- 
tion carefully normalized and an- 
nealed after welding to eliminate 
any stresses set up in either the 
rolling or welding processes. 

Particular attention is called to 
the design of the frame. The 
throat is inclined with respect to 
the center line of the slide and has 
large radii at top and bottom, the 
same as the line of inclinable 
presses introduced some time ago 
by the subject company. 

It is stated that photo-elastic 
tests of this design of throat show 
that stress concentration is reduced 
to a minimum as compared with the 
throat parallel with the center of 
slide and small radii at the top and 
bottom of the throat. This results 
in a much more uniform stress dis- 
tribution throughout the frame, but 
particularly at the throat where 
failure usually occurs from highly 
concentrated stresses at one or more 
points, 

An unusual form of ribbing is em- 
ployed in the frame in order to give 
maximum rigidity even under ex- 
tremely severe eccentric loads. As 
welded steel construction eliminates 
the question of casting problems, 
the ribs were designed of the re- 
quired size and shape and located 
to give the maximum load carrying 
requirements. 

The crankshaft is made from a 
hammered alloy steel forging, heat 
treated and ground and is mounted 





® 





in bronze bushed bearings. The 
welded steel slide is guided in ex- 
tra long ways, the pressure side of 
the latter being bronze lined, while 
the gibs are made of close grained 
alloy iron. 

The welded gear has a high car- 
bon rim and is driven by a heat 
treated .50 per cent. carbon steel 
forged pinion. The drive shaft is 
equipped with Timken roller bear- 
ings mounted in cartridges. 





of lubricant furnished each bearing 
can be adjusted to suit, while the 
time period may be varied to lubri- 
cate each bearing from every seven 
to sixty minutes. 

The major dimensions are: 

Opening through frame, 72 inches. 

Area of bed, 30 by 85 inches. 

Opening in bed, 15 by 56 inches. 

Area of slide face, 24 by 66% 
inches, 

Shut height, bed to slide, stroke 


Automatic pressure lubrication is| down, adjustment up, 15% inches. 


supplied to all principal bearings by 
the lubricating system shown, the 
pump and reservoir of which is lo- 
cated on the frame and driven 
from the crankshaft. The amount 


MECHANISM OF DEFORMATIONS 
IN GRAY RON 


This is the third installment of a 
paper by J. W. Bolton, chief chemist 
and metallurgist, the Lunkenheimer 


Company, Cincinnati, read at the 
thirty-fifth annual meeting of the 
American Society for Testing Mate- 
rials, Atlantic City, Junc 20 to 24. 
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The statement that the amount 
of permanent deformation or set is 
proportional to the amount of 
graphite, is due to crushing of the 
graphite, does not seem an adequate 
explanation of the set phenomena, 
although it probably is correct so 
far as it goes. Permanent deforma- 
tion or set necessitates inelastic de- 
formation of the continuous matrix, 
irrespective of the .reaction or re- 
actions of the noncontinuous com- 
ponent. Let us for the moment as- 
sume-that the noncontinuous com- 
ponents (graphite flakes) consist of 
voids. Those familiar with the 
general distribution of. graphite 
flakes in gray iron will at once per- 
ceive that since the distances be- 
tween the voids are unequal, the 
stress distribution within the matrix 
will be far from uniform. This ef- 


Section A 







Matrix 





~-Non-continvous * 
Component 


fect is illustrated diagrammatically in 
Fig. 9. Section A will be distorted 
severely and fail, even without per- 
manent deformation in section B, if 
certain area ratios are maintained. 
The illustration, of course, is ex- 
treme. However, in gray irons the 
paths of fracture are along the 
graphite flakes and through the 
matrix between flakes. The follow- 
ing tentative explanations of stress 
deformation relationships in gray 
iron are advanced: 

1. The set phenomena are due to 
the overstressing of the portions of 
the matrix lying along paths of 
greatest stress intensity. 


2. These paths of greatest stress | 
intensity usually lie between those | 


graphite flakes which most closely 
approach each other. 

3. It is probable that overstressing 
various paths at a given loading re- 
sults in readjustment of the matrix 
and the stiffening of such paths, ac- 
counting for the diminution and 
disappearance of further set on re- 
peated restressing at constant maxi- 
mum stress. 

4. When the stress is increased the 


Section B 
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FIG. 9—Diagrammatic representations of cross-section of an imaginary 
test bar possessing great variations in structure in different parts of 
the bar, This @ course is an extreme or exaggerated illustration 











Thickness of bolster, 3% inches. 
Stroke, 4 inches. 

Number of strokes per minute, 35. 
Ratio of gearing, 71:1. 
Net weight, 30,000 pounds. 





increase in set probably is due to: 

(a) Further deformation of paths 
overstressed at lower loads, or 

(b) Deformation along new paths 
whose limit of elastic deformation 
has been exceeded. 

5. At lower deformations 
probably is some 


there 


Beyond a certain limit of compac- 


tion the flakes cease to act as voids | 
and offer resistance to compression. | 


This possibly causes formation of 
more and more overstressed paths 
with increase in load, hence in cer- 
tain ranges increase in amount of 
set is proportionately greater than 
increase in loading. It also is pos- 
sible that discontinuous hard par- 
ticles, such as certain steadite for- 


mations, have a somewhat similar | 


effect. In case of white and heavily 
mottled irons, the hard component 
is practically continuous, so that it 
itself carries most of the load, re- 
sulting in the type stress-strain dia- 
gram shown previously. 

6. Obviously, with more graphite 
present and unfavorable size and 
distribution of flakes, the stress 
gradients within the matrix (when 
the sample is loaded) are greater in 
number and intensity. Therefore, 
resistance to permanent deformation 
varies inversely with the amount of 
graphite if size and distribution are 
constant. However, the author has 
noted a number of cases where per- 
centage of graphite and combined 
carbon were alike yet the “sets” 
were different. This also is true of 
tensile strength. One set of bars of 
different sizes, yet approximately 
constant in graphite and combined 
carbon contents, showed that tensile 
strength and resistance to perma- 
nent deformation were lowered as 
section size increased. Therefore, 
resistance to permanent deformation 
probably depends on amount, size 
and distribution of graphite and on 
the nature of the matrix rather than 
only on the amount of graphite 
present. 

7. It has been stated that the ten- 
sile strengthis not increased by the 





(Continued on Page 6) 


compacting of | 
graphite flakes by adjacent matrix. | 








ctory 








eR: CARS 





S Ince | 





le soundness and profit-possibilities 


of the Marmon program, present and future, 


are attracting many substantial automobile 


business men to the Marmon franchise. 





MARM OWN 


SALES DEPARTMENT 
Two new jacks are being an- 
nounced to the trade by the Walker 
Manufacturing Company. One of 
these new jacks, known as the 
Walker No. 530, is a triple-exten- 
sion screw type, and it is said to be 
the first jack in the field for cars 
equipped with the new “doughnut” 
balloon tires. The other jack, 
known as Walker No. 905, is a hy- 
draulic type, for cars and light 
trucks. 

When one of the new giant bal- 
loon tires goes flat on a modern 
low-built car, it takes a jack that 
goes down lower and raises much 
higher than ever before. It takes 
an exceptionally long range of lift 
in a jack that is built low to get 
under the lifting point. It takes 
an entirely new type of jack, and 
the new Walker No. 530 triple-ex- 
tension screw jack has been devel- 
oped to meet this need. 

The base and standard are of mal- 
leable iron and the weight is dis- 
tributed so the jack does not tip 
over when it is being placed or re- 
moved with the handle. The ser- 
rated steel cap takes a sure grip on 
the lifting point. 


is claimed to be unusual. It has a 
rated capacity of one and one-half 
tons, but it will easily lift and sus- 
| tain a three-ton load in emergencies. 
| This 100 per cent. over-capacity is 
a margin of safety that gives this 
jack the stamina to handle all pas- 
}/senger cars and light trucks. 


SS 


jhalf inches. And a two-inch screw 
extension conserves the full power 
raise for lifting. Screw may be 
jtwirled up to the lifting point 
|quickly and a few easy strokes on 


| the load. 


Technical Employment 





The Engineers’ Club of Philadel- 
phia, supported by twelve affiliated 
engineering societies, has organized 
the Philadelphia technical service 
committee for the purpose of assist- 
ing the employer of technical talent 
to readily secure the proper man 
for each opening and the unem- 
ployed engineer to find employment. 
This committeee’s co-operation with 
the Pennsylvania State Employment 
Commission assures its permanence. 

Eight hundred and fifty compe- 
tent, trained men are now registered 
with the committee, and the list, 
covering a wide range of activities, 
includes executives, plant engineers, 
production engineers, process tech- 
nicians, as well as salesmen, pur- 
chasing agents, designers, drafts- 
men, chemists, etc. 

In addition to the placement serv- 
ice, a job consultation service is of- 
fered. Upon request, a technical 
employment specialist of wide ex- 
perience will help the prospective 
employer to prepare his job specifi- 
cations, This is to aid him in se- 
curing the best the field affords for 
the handling of his technical prob- 
lems. 

Those manufacturers who may be 





The new Walker Hydraulic No. 905 | 


Equally important is the range of | 


lift—a five-inch power raise from a | be affected by the heat of the motor. 


low starting point of seven and one- | 


the long thirty-one-inch handle lifts | 


Service Without Fee! 








1 INDIANAPOLIS, IND. 


in need of technically trained assist- 
ance may communicate with the 
committee at the Engineers’ Club, 
1317 Spruce St., Philadelphia, Pa. 
and its facilities will be found avail- 
able entirely without cost to either 
employer or employee. All come 
munications will be held strictly con- 
fidential. 


PISTON SKIRT 
EXPANDER 





The Thomson Manufacturing Come 
pany is placing on the market a new 
Apex piston skirt expander, designed 
to stop piston slap in alloy pistons 
by restoring original diameters, com- 


|pensating for piston wear and 
strengthening the piston against col- 
lapse, 


The expanders are made of heat- 
treated steel, which is stated not to 


They are easy to install, fitting into 
the recess under the piston boss. For 
alloy pistons which require grooving, 
a special recessing tool is available 
at slight additional cost. 


NEW HORIZONTAL AIR 
COMPRESSORS 


A new series of horizontal type, 
electrie motor-driven air compress- 
ing outfits has been introduced by 
the De Vilbiss Company. Compris- 
ing five models, knowy as the UBJ, 
UBL, UBN, UBO and UBP, this line 
includes outfits te handle the com- 
pressed. air requirements of any 
automobile refinishing shop, regard- 
less of size. 

All models of the UB line have 
certain features in common. They 
have “V” belt drive. Each model 
develops maximum pressure of 100 
pounds and is equipped with auto- 
matic start and stop switch, which 
cuts off the motor at 100 pounds 
pressure and cuts it in again at 80 
pounds. 

Motors are from one-half to five 
horse power. There are both single 


and two-cylinder compressors. Dis- 
placement ranges from three to 
thirty cubic feet per minute. The 


two eoutfits of low capacity, types 
UBJ and UBL, are designed to oper- 
ate a De Vilbiss type CH spray gun, 
which is especially adapted to the 
needs of the small automobile re- 
finishing shop. Type UBN is de- 
signed to operate one De Vilbiss 
type AV gun; type UBO, two type 
AV gins, and type UBP, three type 
AV guns, 
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MECHANISM OF DEFORMATIONS 
IN GRAY IRON. 


(Continued from Page 5) 





cold working involved in establish-;cold working is done whether the 
ment of some permanent deforma- | specimen be repeatedly stressed to a 
tion. This appears to be true within | given load and broken or broken in 
the limits of experimental accuracy | a regular tension test. The differ- 
deformation, 


involved in the methods employed./ence in permanent 
The probable answer is that ap- | while probably favoring the re- 
proximately the same amount of | stressed material, is so slight that 


AUTOMOTIVx, ~ 


the ultimate effect of tru 
or increase probably is negligible. | 
8. Gray irons have no true pro- 
portional limits. This is due to the 
extreme heterogeneity of the ma- 
terial and consequent stress gradi- 
ents. There probably is no elastic 
limit (using the word in its usual 
sense) below the long-time ultimate 
strength. The long-time ultimate 
strength seems to be somewhat 
above 80 per cent. of the ultimate 
tensile strength as determined by 
short-time test. Because of its 
heterogeneity actual general frac- 
ture in gray iron undoubtedly is pre- 
ceded by many microscopic incipient 


iMag - 


j what below the ou... 


on short-time test. 

Acknowledgment.—The test results 
referred to in this paper were ob- 
tained, incidentally, in the course of 
certain other researches in the lab- 
oratories of the Lunkenheimer Com- 
pany. The author is indebted to the 
Lunkenheimer Company for permis- 
sion to publish these results. 


BUSINESS FAILURES 
New York, June 23.—Bradstreet’'s 
reports 564 failures in the United 
States for the week ; ended June 16, ' 


Cumulative New Commercial Car Registration Statistics, 


Returns for today: Connecticut, 


Ficures in this table are from R. L 


Louisiana, Nebraska, New Hampshire, New Jersey, New Mexico, Ohio, 


Vermont and Washington 


previously, but it is given here complete for the convenience of our subscribers. 


In this table, 33 states and the District of Columbia. 




























Polk & Co. of Detroit, with the exception of Hlinois, which are supplied by the Robinson Advertising Service, Springfield, Il., 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Metropolitan district figures compiled by Sherlock & Arnold are included in New York state total. 
Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies. Some of this data has been published 
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failures upan. 

128.9, compared with 129.8 in wie 
preceding week, 132.2 two weeks be- 
fore and 110.1 for the corresponding 
week of 1931. 

The corresponding week last year 
saw 482 defaults. Although failures 
have declined in five successive 
weeks, the amount of liabilities in- 
volved is, in the week ended June 16, 
triple the amount of the previots : 
week, largely owing to an increase 
in bank failures. 
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_« war ad HAVING 


KEXWAYS 


This is the second installment of a paper by R. E. Peterson, manager 


mechanics’ division, Westinghouse Research Laboratories, presented at 
the thirty-fiff{ annual meeting American Society for Testing Materials, 


Atlantic City. 


The data of Table 1 should prove 
useful to engineers in setting up de- 
sign codes. The following is quoted 
from the Code for Design of Trans- 
mission Shafting. “The high local- 
ized stresses set up in the vicinity 
of a keyway cut in a shaft are em- 
phasized by shock and fatigue and 
either of these will cause localized 
failure at much lower loads than! 
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3. Tests of specimens having 
transverse holes 14 inch in diame- 
ter showed a lower endurance limit 
than the profiled keyway, when com- 
pared on the basis of net section. 

4. The sled-runner keyways did 
not fail at the extreme end of the 
keyway, the distance from the end 
varying from .05 to .40 inch. 

5. Published data indicate that the 


FIG. 3—Service failures 


indicated by static tests. To insure 
an adequate safety factor in the de- 
sign of a shaft with standard key- 
way it is tentatively recommended 
that such a shaft be designed on 
the basis of a solid circular shaft 
using not more than 75 per cent. of 
the working stress recommended for 
the solid shaft.” From the data of 
Table 1 it is seen that the fatigue 
strength of a shaft having a key- 
way may be considerably less than 
75 per cent. that of a solid section, 
being as low as 48 per cent. in the | 
case of the profiled keyway in| 
chromium-nickel shafting. 

1, The sled-runner type of keyway 
is preferable to the profiled type, 
from the standpoint of fatigue. The 
former has an endurance limit 
(bending) 22 per cent. higher for 
medium carbon steel and 29 per cent. 
higher for chromium-nickel steel 
(heat treated), the specimens being 
one inch in diameter. 

2. The profiled keyways failed at 
the points of tangency of the semi- 
circular and superimposed constant 
torque lil not change the position 
or direction of fatigue cracking. ; 


70 000 





‘CHRYSLER APPOINTS 


of parts and service merchandising 


continue to supervise, under the di- 
rection of Mr. Kaufmann, 
tensive factory service organization 
now built up. 


om 


stress concentration factors ob- 
tained in bending can be used for 
torsional cases, at least until further 
results are available. 
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the Westinghouse Research Labora- 
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these results. The author is indebted 
to F. Casse] for carrying out the test 
program, 
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plans developed by the factory.” 
W. A. Hilman, service manager of 
the Chrysler Sales Corporation, will 


the ex- 
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Number of Cycles to Failure, log. scale 
Fic. 4.—Fatigue Test Data. 
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NEW Willys-Ovcriand Six Streamline 


DIRECTORS, TAKES | 
EXCISE TAX STAND | 


(Continued from Page 1) 


known in the jobbing industry and 
active in jobber association work. 
Details of the administration of 
the automotive excise tax recently 
passed and now in force were ap-| 
proved at the meeting in the form | 
of two resolutions, copies of which 
were wired to all regional groups. 
One of these resolutions stated 
that “in view of the increased cost 
of doing business, we recommend to 
all our members an immediate in- 
crease jn dealer’s net price; to those 
who wish to do so, we recommend 
for their guidance an increase of 2 
per cent. on accessories, parts and 
batteries; 5 per cent. on radios, radio 
tubes and batteries; 4 cents a gallon | 


design, is retained. 


center of the steering wheel, 
venient to the driver’s hand. 

Double acting hydraulic 
eliminators are fitted on 
models, with ride control on the 
custom models. The ride control is | 
operated by a push-pull lever on the 
}instrument panel. 

The free-wheeling and _ syncro- 
mesh transmission with silent sec- 
ond are standard throughout the 
line. 


The other resolution, directed to 
manufacturers, urged that they re- 
vise their “prices and schedule of 
resale so as to include the tax and 
provide to the jobber at least 1% 
per cent. gross, this same revision to 
be completed by July 1 in all in- 
stances possible.” 

The closing session of the conven- 
tion started with a consideration of | 
suggestions mage by members. The 
remainder of the meeting was de- 


feature that strikes the eye is the 
V-type radiator, the effect being 
carried back to the slanting wind- 
shield. 

The interiors of these cars are 
roomy and comfortable to a high 
|degree. Attractive upholstery has 
{been used in all the models and the 
jappointments are distinctly smart. 


mittees, including those on manu- 
facturers’ relations, warehouse and 
consigned stocks, code of ethics, the 
committee to eliminate unfair com- 
petition in the sale of equipment 





BIRMINGHAM GOODYEAR 


PLANT. ON 5- DAY WEEK | There is ample leg room front and | 
adjustable | 


irear. Front seats are 
os | forward or backward. The backs 
Birmingham, Ala., June 23.—The| of the front seats in the sedan 


Dixie plant of the Goodyear Tire| models are adjustable to the needs 


and Rubber Company, after | of the individual driver. The bodies 
month's steady activity turning out | have been carefully insulated 
tires and tubes to capacity, taking/against heat and cold, drafts or | 


a lead on the new revenue tax of | wind. The chassis as a whole has 


the government effective this week, | been completely insulated from en- 
is back on the five-day schedule. 


i . : 
gine or road vibration. 










shock | 
these | 


four-passengcr Coupe, 


The control but- , 
ton in this system is placed in the | 
con- | 


|} known as the 
instruments 


on all 
jates any 
carbureter. 


Priced $1,155 


es 


NEW Airplane Type Instrument Panel of Willys Streamline Series 


Willys Streamlined Series 
Offered in 13 Body Models 


(Continued from Page 1) 


A combination intake silencer, a 


The silencer 
sound from 


models. 
sucking 


The instrument panel is what 
“airplane type,” 


and _ indicators 





ir 


cleaner and flame arrestor is fitted 
obvi- 
the 


1s 


the 
being 


grouped so that the driver can con- 


ly 


eniently tell 


exactly what condi- 


|tions are with a slight glance from 


| the 


road ahead. Lights and 


horn 


are operated from the button in the 


Cc 


In the lines of the bodies the first | 


enter of the steering wheel. 
The twin cowl ventilators are 


de 


signed to assure an ample circula- 


tion 


of air in the interior at a 


times. 


The six-cylinder chassis, on whic 


ll 


h 


this streamline series is mounted, is 
powered with the Silver Streak en- 


kg 
Ke 


ine. 


ylinder chassis develops 


The power plant of the eight- 
eighty 


| horsepower, with a speed in high of 


better 
hour and a second speed of better 
than fifty miles. 
is built 


than seventy-five miles 


The Willys-Knigt 


only in custom design, 4 


an 


it 
As 


will be noted in the accompanying 
price table. 
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Brockway 
Trucks 


Meet all time Quality de- 
mands and Economy re- 
quirements—For twenty- 
three years BROCKWAY 
has stood for the principle 
of building motor trucks 
on special standards to 
meet the specific demands 
of the various truck using 
industries. 


BROCKWAY MOTOR TRUCK 
CORPORATION 
Main Office and Factory 
= CORTLAND NEW YORK 
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NEW CHEVROLET 


Advertiser: Chevrolet 
) Agency: Campbell-Ewald Co. 
Magazine: Sat. Eve 


. Post and Collier's 


AUTO», ~ 


Naw. reduced peices mak 


| tnericai ae pep 


A wide v toes uf bee hevatifal models varie 
incinding Cpabescrse Die 


anaemia tence pe tenement, 
S | X PRICLS EK EUCTS: Te 4 4 5 SHR VEED ‘ thine 


Space: Four Color Spread 


Reader Interest: 43% above average page 


“Dont skimp on oranges! 


Weta Nae BN Vibe Catan AE Vase wIOESe: 
A Ng Oe een tigate ess se Sk “aby 


$ unkist mae 


DMRS ORS 


Would YOU have pick 


America’s Best Read 


Advertisements 


for the week of June 11, 1932? 


Did you guess right? Try your judgment again this 
week. @ Examine the June 18th issues of the 3 big 
weeklies. @ See if you can pick the “best read ads 
of the week”. @ Right now we're tabulating the 
figures on what really happened. @, Watch a week 
from today in A. D. News for the facts and figures. 


NCE, advertising men looked 

casually through the big 
weeklies, praising here, panning 
there. 

Now they still look through. 
But more carefully. 

Some of them write their opin- 
ions on little pieces of paper. Then 
file them for checking next week 
with the facts. 

For now... the first time in 
advertising history ... facts about 
advertising beyond A. B.C. circula- 
tion are being made generally avail- 
able 

Every weck, week after week, 
the investigators of Percival 
White, Incorporated, ring door- 
bells, find readers of the preceding 
issucs Of Liberty, Collier’s and 
Saturday Evening Post—go 
through each magazine with the 
reader, page by page, item by item, 
check every editorial feature, every 
advertisement seen or read. 

For the first time, every adver- 
tiser in one or more of these 3 big- 
gest wecklies can know not only 


how many of his ads were printed, 
but can have some idea as how 
many were seen and read. 

In the interests of more efficient 
advertising, Liberty sponsors these 
independent investigations tolearn 
more about what happens to ad- 
vertising. 

If you buy space in one or more 
of America’s three biggest week- 
lies, we have your ratings for every 
week beginning back May 7th, 
1932. These ratings are tabulated 
on a handy, file size ‘‘ 
terest rating card”’ 
out for you. Requesting a copy of 
this card places you under no ob- 
ligation but entitles you automat- 


reader in- 
already made 


ically to receive arevisedcardevery 
time a new ad of yours appears— 
bringing all of your ratings up to 
date for ready comparison. 

Scores of advertisers and agen- 
cies have already asked to be listed 
to receive their own ‘‘reader inter- 
est rating cards’’. For yours, ad- 
dress Liberty Research Dept., 420 
Lexington Ave., New York City. 


Liberty 


America’s BEST READ Weekly 


sheen: 
FRESNO AS SASK RIES 


Advertiser: is bell Soup 

ae: allis Armstrong Co, 
agaxine: cae Evening Post 

Space. Four Color Page 

Reader Interest: 48% above average page 


» READER INTEREST 


Ads in Third Weekly 


For all page ads in 
Liberty 
Collier’s 

Sat. Eve. Post 

Issues of Junellth 


WUMBER ADV. PAGES 


How Choice of Magazine 
Varies Reader Interest for 
Your Advertisement 
® 
WEEK OF JUNE 11th 


The average advertising page in 
Liberty stopped: 
35% more persons than in 
2nd weekly 


35% more persons than in 
3rd weekly 


Advertiser: Sunkist 
Agency: Lord & Thomas and Logan 
Moomtiee: Sat. Eve, Post 
Space: Two Color Page 
Reader Interest: 39% above 
average page 


Advertiser: Dentyne 
Agency: Badger & Browning 
Company, Inc, 
Magazine: Liberty 
Space: Second Cover 
Reader Interest: 27% above 
average page 


your months | a 
: ‘ $ 
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Winky 9 eoheeies dhepoing 2 | 
PE WA wqpeciaRy to Dx 
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903, Loveynne ca onea tae ppeeeones. 
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Advertiser: Coca-Cola 

Agency: D'Arcy Advertising Co. 
ee Saturday Evening Post 
Space: Four Color Page 

Reader Interest: 48% above average page 


Advertiser: Dr. West 

Agency: Mitchell, Faust, Dickson & 
Wieland 

Magazines Saturday Evening Post 

Space: Second Cover 

Reader Interest: 31% above average page 


This week's study made under 
observation of 


Ruthrauff & Ryan, Inc. 


Future weeks now being booked by other 
important agencies interested in observ 

ing at first hand this new method of 
checking reader interest. For open sched- 
ules address Percival White, Inc., 130 
West 42nd Street, New York City. 





